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Dear Readers,

It was only 6 months ago we were preparing for 
the start of 2018. A year that had the makings 
of being a very turbulent year for many. As we 
approach the half year mark, there is still a lot 
positivity in the air. Even though the many 
challenges have not disappeared, it is evident 
that we have adapted to the prevailing 
conditions. 

We can report another successful LogiSYM 
event in Singapore held on 15 & 16 May.  There 
were delegates from many industries and 
from different roles within their respective 
organisations. The messages and discussions 
during the 2 day event, were very positive and 
ranged from environmental initiatives to high 
technology applications.

Whilst business goes on as usual, we are still 
in a technical re-set phase. The various trade 
agreement discussions remain ongoing with 
promising outlooks. The political rebalancing 
continues to present many with the challenges 
of moving cautiously. And the pressure on 
supply chain costs from shippers is still a 
major concern. Whilst service providers have 
also learnt to adapt, for now, to lower margins.

But as we prepare for this edition, we are 
presented with a new wave of disruptions 
on our hands. That is the potential trade war 
spurred on by the hike in tariffs imposed by 
the US. This action compounded by retaliatory 
actions, is a big unknown. If we believe that 
this spat is between US, Europe & the G6 
members, then we need to be wary. The 
overflow of any world order misalignment, 
will sooner or later impact Asia. 

……the 2018 half year mark is upon us!

from the editor

What are the defensive strategies that we 
should be thinking of? This is a key moment 
for the TPP to shine. It could be that this 
trade agreement could be the driver to 
re-establish a new trade world order. In 
addition, if the RCEP members also focus to 
make this agreement work, then the impact 
of the US tariffs hikes could be in some form 
mitigated. 

It is also the moment to push and promote 
technologies in our operating environments. 
This will create the operational efficiencies 
and financial strength to ride the waves of 
disruptions. For all businesses, these are 
the times when supply chain resilience and 
corporate agility will come into play. 

We call all our readers to seriously review, 
assess and action not only their supply chain 
capabilities for higher performance, but also 
the resilience and agility capabilities. It is 
crucial to have a robust response mechanism 
to the rapid changes in our businesses.

Organisation are advised to do an internal 
self-assessment and benchmarking 
with others best-in-class supply chain 
performance – the results will be astonishing! 
It is not a difficult nor expensive process, but 
highly essential for the future. 

As usual I look forward to receiving your 
feedback at info@lscms.org and even 
publishing an article of yours.

Joe Lombardo
Editor in Chief
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a word from the president

I have been travelling a bit in Asia and the 
Middle East lately working with and on supply 
chain and business strategies. Because of my 
expertise, Industry 4.0, SME issues, the BRI and 
trade and trade policy, CPTPP, RCEP and the 
looming trade war between the US and China 
are issues at the fore.
 
Whilst it may be obvious to some readers, it 
struck me ‘like a hammer’ last week whilst 
sitting in a room with a bunch of experts – or 
“Talking Heads” as I fondly refer to them. I am 
not talking about the rock band from the 80’s 
but rather those experts you see on CNN, BBC 
or at conferences on panels. For one reason or 
another, either because we do not want to say 
something too risqué or unpopular and risk 
incurring the ire of the powers that be or going 
against popular sentiment, many experts 
today fall short of offering real, practical and 
actionable intelligence but rather espouse 
concepts and theories at 30,000 feet. There is 
nothing wrong with having a bird’s eye view 
on any situation. We do need to take a step 
back every now and then and get the lay of 
the land but what we also need is advice that 
we can transfer or apply in our businesses and 
a high-level view may not always be what’s 
needed. 
 
Take the Belt and Road Initiative or BRI for 
and my op-ed piece in this month’s issue of 
the magazine for example. I have what some 

would consider negative views on the BRI. 
Do I see it as a good thing? The simple 
answer is yes, but I think as Logisticians and 
business people we also need to be aware 
that the BRI is not all it is cracked up to be 
and some checks and balances need to be 
in place.
 
With the cover email for this issue of LogiSYM, 
you will have been asked to help complete 
a 3 – 5 minute survey on the looming US – 
China trade war. The output from this survey 
will be a report that updates businesses 
on the steps other businesses are taking to 
counter and offset the negative implications 
(if any) of this Trade War. We hope readers 
and respondents find this sort of practical 
and real advice useful and implementable 
in their businesses. We are doing things 
like this to continue being relevant to our 
readership base and we hope you find such 
initiatives around actionable intelligence 
useful.
 
The conversation will continue at LogiSYM 
Malaysia on 24th and 25th July and I hope 
to see you there.

Raymon Krishnan, FALA, FCILT
President
The Logistics & Supply Chain  
Management Society

Talking Heads
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Emirates Announces US$1.1 bn Profit for 
30th Consecutive Year
The Emirates Group recently released 
its 2017-18 Annual report, announcing 
its 30th consecutive year of profit and 
steady business expansion. The Group 
report a profit of AED 4.1 billion (US$ 
1.1 billion) for the financial year ended 
31 March 2018, up 67% from last year. 
Revenue reached AED 102.4 billion 
(US$27.9.billion), an increase of 8% 
over last year’s results.

His Highness (H.H.) Sheikh Ahmed bin 
Saeed Al Maktoum, Chairman and Chief 
Executive, Emirates Airline and Group, 
said: “Business conditions in 2017-
18, while improved, remained tough. 
We saw ongoing political instability, 
currency volatility and devaluations 
in Africa, rising oil prices which 
drove our costs up, and downward 
pressure on margins from relentless 
competition. On the positive side, we 
benefitted from a healthy recovery in 
the global air cargo industry, as well 
as the relative strengthening of key 
currencies against the US dollar.”

Emirates’ total passenger and cargo 
capacity crossed the 61 billion mark, 

to 61.4 billion ATKMs at the end of 
2017-18, cementing its position as the 
world’s largest international carrier. 
The airline moderately increased 
capacity during the year over 2016-
17 by 2%, with a focus on yield 

improvement. Last year, the airline 
received 17 new aircraft, after last 
year’s record number during a financial 
year, comprising of eight A380s and 
nine Boeing 777-300ERs. At the same 
time, eight older aircraft were phased 
out, bringing its total fleet count to 
268 at the end of March. This fleet roll-
over involving 25 aircraft was again 
one of the largest managed in a year, 
keeping Emirates’ average fleet age 
at a youthful 5.7 years. Furthermore, 
Emirates announced two significant 
commitments for new aircraft during 
the year: a US$ 15.1 billion agreement 
for 40 Boeing 787-10 Dreamliners 
which will be delivered from 2022, 
and a US$ 16 billion agreement for 36 
additional A380 aircraft, including 16 
options.

Emirates’ hotels recorded revenue of 
AED 746 million (US$ 203 million), a 
moderate increase of 1% over last year 
in a highly competitive market mainly 
in the UAE.

Business conditions in 
2017-18, while improved, 
remained tough. We saw 

ongoing political instability, 
currency volatility and 
devaluations in Africa, 
rising oil prices which 
drove our costs up, and 
downward pressure on 
margins from relentless 

competition. 

His Highness  Sheikh Ahmed bin Saeed 
Al Maktoum

Chairman and Chief Executive
Emirates Airline and Group

“
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Singapore Airlines Awarded ‘Best Air 
Cargo Carrier for Asia’ at AFLAS
Singapore Airlines (SIA) was recently 
announced as the ‘Best Air Cargo Carrier 
for Asia’ at the Asian Freight, Logistics & 
Supply Chain (AFLAS) Awards organized 
by freight and logistics publication Air 
Cargo News. The award is geared toward 
recognising leadership and distinctive 
services.

According to Air Cargo News publisher 
Darren Barton, "Thousands of shippers 
and industry experts have voted, making 
the results a true reflection of industry 
expertise." The accolade comes at the heels 
of SIA Group’s recent announcement of its 
2017-2018 financial performance, which 
reveals that the air cargo carrier’s profits 
rose 148.1% last year to US$893 million. 

Group revenue rose US$937 million year-
on-year with revenue improvements across 

all business segments, of which US$226 
million is attributable to the airline’s cargo 
business. The Group attributes the increase 
to a higher operating profit (+$434 
million), absence of SIA Cargo’s provision 
for competition-related matters (+$132 
million) and impairment of the Tigerair 
brand and trademarks (+$98 million) last 
year, partially offset by the absence of SIA 
Engineering’s gain on divestment of its 
10.0% stake in Hong Kong Aero Engines 
Services Ltd (HAESL) and special dividends 
received from HAESL (-$178 million). 

This year, the Group completed the first 
of its three-year transformation program 
aimed at enhancing customer experience, 
revenue growth and improvements in 
operational efficiency. 

The airline has recently also launched the 

Digital Innovation Blueprint program to 
complement its transformation effort, 
aiming to establish the Group as a digital 
innovation leader in aviation and travel 
experience through greater value creation 
for customers and businesses. 

The Group’s Financial Report highlights 
volatility and rising cost pressures as 
ongoing challenges, noting that “the 
overall demand outlook for cargo remains 
moderately positive, but is subject to 
geopolitical uncertainties which may have 
implications on global trade.”

“The SIA Group will continue to build 
on the strength of its portfolio of airlines 
through key strategic initiatives, to meet 
the ongoing competitive challenges,” it 

concludes.  

Icelandair Cargo Implements CHAMP’s 
Traxon Quality Solution

Icelandair Cargo has successfully 
implemented CHAMP’s Traxon Quality 
solution. As the launch customer, they 
have begun to benefit from proactively 
measuring the cargo performance based 
on live information collected from daily 
operations. 

Traxon Quality is CHAMP’s new 
performance measuring tool that enables 
the airline to track its shipments, not 
only on their own part - but also the 
movements crossing the whole supply 
chain. It also provides a customizable 
overview with real-time information flow. 
KPIs are measured to improve customers’ 

satisfaction and generate cost-reductions 
to fulfil their needs. 

“CHAMP appreciates the partnership 
with Icelandair Cargo and is delighted to 
provide our customer with more solutions 
and services to support its continuous 
development,” stated Nicholas Xenocostas, 
Vice President, Global Sales and Marketing 
at CHAMP Cargosystems. “Data and 
performance improvement is, after all, 
one of our key missions – enabling more 
airlines and forwarders to achieve this is a 
win for us and the industry.”

“Icelandair Cargo is excited to be the first to 

use Traxon Quality,” said Bertel Ólafsson, IT 
Manager at Icelandair Cargo. “The platform 
will give us crucial insights to drive the 
process improvements for many years to 
come.” 

Icelandair Cargo also uses CHAMP’s Traxon 
CargoHUB, Traxon Global Customs (TGC) 

and Cargospot solutions.
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Vietnam Expands Logistics Capacity with 
New Deep-sea port
A new deep-water port has opened 
its doors in Vietnam’s northern city of 
Hai Phong, enabling the largest port in 
northern Vietnam to double its current 
loading capacity.

Hao Phong, a strategic maritime 
gateway for Vietnam, has long been 
unable to receive large container ships 
at its flagship port since it lies on the 
Cam River, which is only seven meters 
deep. However, the new Lach Huyen 
International Gateway Port faces the 
sea, where the water is 14 meters 
deep.

The port stretches 750 meters (2,460 
feet), which is double the length 
of Hai Phong Port, and has two 
container cranes. At the completion 
of its first phase in May this year, the 
development will be able will be able 
to handle around 300,000 20-foot 
equivalent units, or TEUs.

By 2019, this figure is expected to rise 
to between 2-3 million TEUs, effectively 

doubling the current capacity of Hai 
Phong Port.

At a ceremony to mark the construction 
of Lach Huyen’s second phase in 2016, 
Prime Minister Nguyen Xuan Phuc 
said the new port “holds a key role in 
Vietnam’s maritime strategy”.

Infrastructure to support the operation 
of the port has been taking shape, 
including an expressway connecting 
Hai Phong with the capital Hanoi that 
cuts travel time by half to roughly 90 
minutes, and Southeast Asia’s longest 
cross-sea bridge, which opened to 
traffic in September last year.

Spanning 15.63 kilometers (10 miles), 
the $523-million bridge connects Tan 
Vu Port to the new Lach Huyen Port.

At a government meeting in Hanoi 
last month, PM Phuc said Vietnam’s 
logistics costs are putting a strain on 
local businesses and need to be cut in 
order to make firms more competitive.

Vietnam’s logistics costs amounted to 
20.9% of the country’s GDP in 2016, 
according to the World Bank. These 
are significantly higher than regional 
peers including China, Thailand and 
Japan.

One reason that partially explains 
this trend is the cost of transporting 
goods via land, he said. In Vietnam, 
transportation accounts for 59 percent 
of all logistics costs, Deputy Minister 
of Industry and Trade Nguyen Van 
Cong told the meeting. The cost of 
transporting a 40-foot container by 
land from Hanoi to HCMC, for example, 
is about VND40 million ($1,785), which 
is 9.7 times more than transporting 
it by water and 2.5 times more than 
moving it by train, added the Deputy 
Minister. 

According to a 2016 report released by 
the ministry, 77.2 percent of goods are 
transported by land in Vietnam, while 
just 5.22 percent go via water and 0.42 
percent by train.

Payment Process in Container Shipping 
Ready for Digital Disruption: Drewry

The latest report by UK-based shipping 
consultancy Drewry estimates that in 
2017, the global containerized trade 
of 207 million TEU of ocean containers 
required around 1.26 billion freight 
invoices to be issued, verified, paid and 
reconciled. “With the current low levels 
of automation of payment processes 

among shippers, forwarders and 
shipping, we estimate a total process 
cost of USD 34.4 billion annually,” the 
report comments.

Consequently, the report emphasizes 
that the prevailing inefficiencies pose 
a significant market opportunity 

for technological disruptors that 
introduce digitalization and blockchain 
technologies to significantly simplify 
and reduce costs in the containership 
industry. These would especially 
benefit small and medium-sized 
shippers and forwarders, while also 
eliminated the need for payment 



13LOGISYM MAGAZINE  MAY/JUNE 2018  | MARITIME NEWS

guarantees between stakeholders for 
‘Cash Against Documents’ practices. 

According to the shipping consultancy, 
automated solutions for ocean freight 
payments are almost nonexistent. 
Payment systems in the global 
container shipping still primarily 
utilize bank transfers and cheques 
to conduct transactions, while even 
credit card use remains rare. 

The outdated methods also lend 
themselves to a high invoice error 
rate, especially for smaller shippers, 
given that bookings and invoices are 
overwhelmingly carried out manually. 
To resolve these issues, the report 

suggests the need to streamline 
and solidify end-to-end workflows 
of quotation requests, quotations, 
booking requests and confirmations, 
as well as the fulfilment of the transport 
service as booked, in alignment with 
invoicing and payments across the 
transport chain without errors and re-
work.

In the report, Drewry stipulates that 
large players within the container 
shipping industry can push to simplify 
and standardize some of these 
complex processes. However, there 
is also a unique opportunity for new 
entrants to develop common platforms 
or technology-based services which 

shipping lines or forwarders cannot 
provide on their own.

Some of the types of solutions 
which seem within reach or under 
development are online marketplaces, 
platforms to reconcile bookings, 
invoices and payments automatically 
as well as automated payment 
guarantees.

According to a 2016 report released by 
the ministry, 77.2 percent of goods are 
transported by land in Vietnam, while 
just 5.22 percent go via water and 0.42 
percent by train.

Global Stock of LNG Bunkering Vessels to 
Double by 2020: SEA\LNG

The multi-sector maritime industry 
coalition SEA\LNG recently 
announced its latest forecasts for the 
LNG bunkering industry, predicting 
that the number of LNG bunkering 
vessels will at least double by 2020. 
This forecast is attributed to the rapid 
increase in these vessels from only one 
in the beginning of 2017 to six in early 
2018. 

As many as 30 LNG bunker vessels 
could be operating worldwide over 
the next five years, according to the 
coalition’s report, attributing this rise 
to booming interest in LNG as marine 
fuel ahead of IMO’s implementation 
of its global sulphur cap in 2020. “The 
bulk LNG infrastructure is largely built, 
what remains is the last mile, in which 
the industry is showing a growing 
appetite to invest,” said Peter Keller, 

Chairman of SEA\LNG. “To effectively 
incentivise the developments needed 
to realise a competitive global LNG 
value chain for cleaner maritime 
shipping by 2020, we need to make 
the credible, fact-based case for 
LNG as a marine fuel to the shipping 
industry – which includes investors, 
bankers, shipping lines, bunkering 
companies, ports, and other enabling 
stakeholders such as shippers, 
governments, regulators, and local 
communities,” Keller added.

The Chairman further noted the 
need to “develop content and data 
that decision makers can use as they 
evaluate future fuel alternatives and 
make decisions”. 

“The industry continues to require 
credible, fact-based material, backed 
up by academic research as necessary, 

on the emissions, investment and 
infrastructure case for LNG,” he stated.

LNG eliminates both SOx and PM 
emissions and reduces NOx by up to 90 
pct. Nonetheless, important questions 
remain regarding the impact of 
methane emissions caused by natural 
gas production and transportation on 
global warming as well as methane 
slippage in marine engines.

During the forecast announcement, 
SEA/LNG expressed its commitment to 
bringing clarity on the investment in 
LNG by providing shipping lines with 
an analysis of the qualitative factors 
that should help to inform them on 
new build investment decisions. 
The coalition is further developing 
data on available and planned LNG 
infrastructure to support shipowners’ 
plans to invest in LNG.
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Singapore to Develop Maharashtra’s 
Urban Landscape

Singapore will partner India’s 
Maharashtra state to masterplan 
and undertake urban infrastructure 
developments in the Pune 
Metropolitan Region (PMR) and to 
collaborate in the development of the 
Pune Airport. Both parties agreed to 
jointly work on the masterplan and 
airport for Pune, which is Maharashtra’s 
fast-growing IT and manufacturing 
hub. 

Minister-in-charge of Trade Relations 
S Iswaran and Maharashtra’s Chief 
Minister Devendra Fadnavis chaired 
the inaugural Maharashtra- Singapore 
Joint Committee meeting where 
both Ministers signed a framework 
agreement to facilitate Singapore 
investments into Maharashtra. 
Both sides also agreed to look at 
collaboration opportunities in 
Maharashtra’s aviation, urban 
infrastructure and port and logistics 
sectors.  At the meeting, the Ministers 
also witnessed the signing of a 
Memorandum of Understanding 
(MoU) between Enterprise Singapore 
and Pune Metropolitan Region 
Development Authority (PMRDA) 
to collaborate on the planning and 

development of the PMR. PMRDA also 
presented a Letter of Award to Surbana 
Jurong as its appointed master 
planner. The Maharashtra Airport 
Development Corporation (MADC) 
also presented a Letter of Award to 
Changi Airports International (CAI) 
for advisory services for the proposed 
new Pune Airport. Enterprise 
Singapore will work with PMRDA to 
identify key developments in the 
region and facilitate the participation 
of Singapore companies in urban 
infrastructure, transport and logistics, 
and manufacturing. Enterprise 
Singapore will also conduct activities 
for knowledge exchange in urban 
planning and development with 
PMRDA. 

Announcing the project, Iswaran said, 
“The partnership with Maharashtra 
marks another key milestone in our 
bilateral economic ties with India. 
Our collaboration on the Pune 
Metropolitan Region including the 
development of the Pune masterplan 
and Pune Airport will deepen our 
engagement with Maharashtra and 
open doors to greater opportunities 
for our companies. It will also 

strengthen Singapore’s reputation and 
expertise in smart city development 
and urban rejuvenation. We value 
the partnership with the Government 
of Maharashtra and in particular, 
Chief Minister Fadnavis’ confidence 
in Singapore. We will work together 
to promote Maharashtra as an 
investment destination for Singapore 
companies, anchored by impactful 
and mutually beneficial projects.” 

Tan Soon Kim, Assistant Chief Executive 
Officer of Enterprise Singapore said, 
“Maharashtra is one of the fastest 
growing states in India, with Pune 
being a key driver of this growth. 
Singapore companies across sectors 
including urban solutions, consumer 
and financial services have been 
contributing to Pune’s growth. The 
MOU between Enterprise Singapore 
and PMRDA today adds to our strong 
partnership and will boost Singapore 
companies’ participation in urban 
infrastructure, transport and logistics, 
and manufacturing opportunities in 
the region.”

Photo: Minister Iswaran and Chief Minister Devendra Fadnavis exchanging the  framework  agreement  at  the  inaugural  
Maharashtra-Singapore  Joint Committee meeting in Mumbai, India. 

Our collaboration on the 
Pune Metropolitan Region 
including the development 
of the Pune masterplan and 

Pune Airport will deepen our 
engagement with Maharashtra 

and open doors to greater 
opportunities for our 

companies.
S Iswaran 

Minister-in-charge of Trade Relations 

“
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Egis Scoops Key Etihad 
Rail Expansion Contracts
French construction group Egis has just 
been awarded a Project Management 
Consultancy (PMC) contract for the 
development of the next stages of 
Etihad Rail railway network (Stages 2 
and 3) in the United Arab Emirates. 

The existing and currently operated 
network of 264 km will be expanded 
between now and 2024 by over 600 
km in Stage 2 and 250 km in Stage 3. 
The Emirates network is part of the 
Gulf Cooperation Council (GCC) rail 
network and plays a key role in the 
ongoing growth of conventional rail in 
the Middle East region.

As per the deal, Egis will work closely 
with Etihad Rail to develop and 
operate the network’s expansion. The 
group will join the project ownership 
team to oversee and supervise 

the different project contributors, 
including the engineering consultant 
responsible for preliminary design and 
construction supervision, the future 
design-and-build contractors, and 
third parties.

Egis is 75 per cent owned by the French 
"Caisse des Dépôts" and the rest by 
Partner executives (Iosis Partenaires), 
and employees (corporate mutual 
fund). The group employs over 
13,600 people, including 8,200 in 
engineering, and generated an annual 
turnover of €1.05 billion ($1.23 billion) 
last year.

For the UAE, delivering a project of this 
scale will demand extensive expertise 
and coordination. The network is a 
combination of freight and passenger 
lines which extends over 1,000 km and 

has nearly 40 railway facilities (logistics 
sites for freight, passenger stations, 
stabling and maintenance depots).

On completion in 2024, the network 
will link Saudi Arabia to the UAE and 
Oman. The growth and dynamics of 
the emirates generate major changes 
in infrastructure, said the company 
statement.

The Etihad Rail PMC contract is part of 
the strategy to further develop in the 
Middle East and more particularly in 
the UAE.

According to Egis, this is the group’s 
third major guided transportation 
project in the Middle East region. 
The other two projects are the Doha 
metro (project management of Red 
Line extension) and an autonomous 
transportation system in Dubai 
(design engineering and construction 
of the scalable capacity autonomous 
shuttle system, Bluewaters Ground 
Rapid Transit System). 

DP World and Virgin Hyperloop One 
Introduce DP World Cargospeed

Global trade enabler DP World 
and Virgin Hyperloop One have 
introduced DP World Cargospeed, an 
international brand for hyperloop-
enabled cargo systems to support 
the fast, sustainable and efficient 
delivery of palletized cargo. Designed 
to provide exceptional service for 
high-priority, on-demand goods, DP 
World Cargospeed systems will deliver 
freight at the speed of flight and closer 
to the cost of trucking.

DP World, the largest investor in Virgin 
Hyperloop One, and the US-based 
company introduced their vision 
for the future of on-demand freight 
transportation enabled by DP World 
Cargospeed at an event in late April at 
the historic vessel Queen Elizabeth 2 
hosted by DP World Group Chairman 
and CEO, Sultan Ahmed Bin Sulayem 
and Virgin Group Founder and Virgin 
Hyperloop One Chairman Sir Richard 
Branson, under the patronage of HH 
Sheikh Mohammed.

Speaking at the occasion, DP 
World Group Chairman and CEO 
Sultan Ahmed Bin Sulayem, stated, 
“Throughout history, cargo has 
always been the catalyst for transport 
revolutions. With a bold vision for 
the future, Dubai has always pushed 
the boundaries of innovation. This 
spirit of innovation has enabled us to 
become a world leader in logistics. We 
have made a significant investment 
in Virgin Hyperloop One because we 
see the need for a hyperloop-enabled 
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Agility Powers Logistics 
Development in West Africa

Agility has leased warehouse space in 
the Agility Warehouse Park in Ghana 
to global power leader Cummins for a 
new West African Distribution Center. 

Many firms operating on the 
continent are experiencing shortages 
of professional industrial space. The 
provision of international standard 
warehouses in Africa for storage, 
distribution and light manufacturing 
is one of the fundamental building 
blocks necessary for economic growth 
in Africa. 

The leading global logistics provider, 
which owns and operates over 21 
million m2 of warehouse parks around 
the world, has leased warehouse 
space in the Agility Warehouse Park 
in Ghana to Cummins for a new West 
African Distribution Center. The Agility 
Warehouse Park in Ghana is part of 
a network of international standard 
warehouse parks that Agility is funding 
and developing across key markets in 
Africa to support the development 

of domestic and regional trade. 
Cummins, one of the world’s leading 
manufacturers of diesel engines, 
generators, filtration and associated 
engine components, will use the 
facility to stock and distribute a range 
of over 10,000 spare parts for Cummins’ 
operations across West Africa. 

Cummins joins other multinationals 
and small and medium-sized Ghanaian 
companies that have chosen the Agility 
Warehouse Park at Tema because its 
secure, convenient location provides 
international standard warehousing 
and services for their West African 
operations. 

Location was a significant factor in 
Cummins’ selection. The Agility park 
is eight kilometres from Ghana’s main 
seaport and is adjacent to the Aflao 
highway connecting Ghana to Ivory 
Coast, Togo, Benin, and Nigeria. 

Felix Bani, Cummins Operations 
Manager - Central Supply Chain 

Operations (CSCO), said: “Product 
distribution can be fast-tracked, either 
by road, sea or air. By choosing the 
Agility Warehouse Park, Cummins 
has addressed one of the biggest 
constraints to companies doing 
business in West Africa – the lack of 
quality infrastructure.” 

Bani said Cummins was also attracted 
to the facility because it meets 
international environmental standards 
and features eco-friendly construction 
materials. 

Agility used energy efficient roof and 
side insulated panels; wind-driven 
roof fans; skylights for natural lighting; 
LED and energy-saving bulbs; and 
solar-powered streetlights. The site 
will recycle paper, plastic, metal, and 
carton waste. It provides eco-friendly 
waste management services and 
carbon footprint reporting. 

Geoffrey White, CEO Agility Africa, said, 
“The Agility Warehouse Parks enable 
companies, whether multinationals 
such as Cummins, or small and 
medium enterprises, to access quality 
infrastructure easily, quickly and cost 
effectively.”

cargo network to support rapid, on-
demand deliveries globally.”

Virgin Group Founder and Virgin 
Hyperloop One Chairman Sir Richard 
Branson commented: “The global 
growth of e-commerce is driving a 
dramatic shift in both consumer and 
business behaviour. On-demand 
deliveries are a novelty today. 
Tomorrow it will be the expectation. 
DP World Cargospeed systems 
powered by Virgin Hyperloop One 
will enable ultra-fast, on-demand 

deliveries of high-priority goods and 
will revolutionize logistics, support 
growth, and create thriving economic 
regions.”

Travelling at top speeds of 1000 
km/h DP World Cargospeed systems, 
enabled by Virgin Hyperloop One 
technology, will transport high-
priority, time-sensitive goods 
including fresh food, medical supplies, 
electronics, and more. It will expand 
freight transportation capacity by 
connecting with existing modes of 

road, rail, port and air transport.

The Virgin Hyperloop One system 
underpinning DP World Cargospeed is 
unique in that it is not passenger-only 
or cargo-only. Rather, it is a mixed-
use system that fully utilizes system 
capacity and maximizes economic 
and social benefits. Systems are 
100% electric and can be powered 
by renewable energy, creating a 
more sustainable solution for cargo 
transport.
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UPS Invests Globally with New London 
Hub, HK-EU Rail Service 

UPS officially opened its new 32,000 
square metre package sorting and 
delivery facility in the south east of 
England. At £120 million, the new 
London Hub is one of UPS’s largest 
single infrastructure investments 
outside of the United States in 
the company’s history. The global 
shipping and logistics operator has 
also launched a new Full Container 
Load (FCL) service between Hong 
Kong and Europe.

Commenting on the inauguration of 
the London hub, UPS Europe Europe 
Lou Rivieccio stated, “E-commerce 
growth, cross-border trade expansion, 
and unique customer needs are 
accelerating demand for UPS’s services. 
This strategic investment in capacity 
and cutting-edge technologies in the 
UK is helping advance UPS’s smart 
global logistics network of the future.”

Located at the DP World London 
Gateway Logistics Park, the new 
building will act as a UK package 
processing hub and distribution 
centre for the local area as well as 
a gateway to UPS’s global logistics 
network, with capacity to process up 
to 28,000 packages per hour and room 
for further expansion.

“With strong growth in our export 
volume in the UK, which increased 
nearly 20% in 2017 and more than 
15% in the first quarter of 2018, we are 
optimistic about the future. This key 
investment is tangible proof of UPS’s 
commitment to helping customers 
doing business in and with the UK,” 
said Mark Vale, president for UPS UK, 
Ireland and Nordics.

More than 500 employees will operate 
out of the new operations hub that 
spans the space of approximately five 
football pitches. With over four miles 
of conveyor belts, the facility features 
advanced package scanning and 
sortation equipment that increase the 
flexibility to efficiently route packages 
to their final destinations. Business 
and residential customers will benefit 
from enhanced speed and accuracy 
as UPS meets their growing global 
shipping demands.

The new London Hub is part of a $2 
billion infrastructure and network 
investment programme by UPS 
across Europe to add capacity and 
provide even faster services across 
the region. Recent investments as 
part of this programme include the 
announcement of a €130 million 

facility in Eindhoven, the Netherlands, 
the opening of an $80 million facility 
in Bielefeld, Germany, and the 
construction of a $100 million hub in 
Evry, France.

UPS also launched the new rail 
between Europe and Hong Kong 
this month, which leverages on 
the company’s existing China-to-
Europe rail service to better connect 
businesses that are trading between 
the two regions. “Europe is Hong 
Kong’s third largest trading partner 
after China and ASEAN2, with total 
export value to Europe growing by 
10.7 percent to HK$83.4 billion in the 
first quarter of 20183,” said Lauren 
Zhao, Managing Director of UPS Hong 
Kong and Macau. “As trade with Europe 
continues to grow, our customers will 
benefit from a broader portfolio of 
shipping options that UPS offers.”

The two-way service between Hong 
Kong and Duisburg, Germany is an 
alternative transportation mode that 
allows businesses to balance time 
and cost-savings; businesses can now 
enjoy faster transit times of up to 30 
percent versus FCL ocean freight, 
and cost savings of up to 60 percent1 
versus air freight.
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Singapore to Pilot Parcel Locker System
Singapore will conduct a year-long 
pilot of a nationwide parcel locker 
system in Bukit Panjjong and Punggol 
in October. Under the initiative, 
residents of the two residential 
towns will have the option to pick up 
packages from multiple collection 
points that will be open to them 24/7. 

The lockers will be located within 
250m of HDB residential blocks, as per 
the announcement made by the Info-
communications Media Development 
Authority (IMDA).

Bukit Panjang will have 23 locker sites, 
which will be run by logistics provider 
Blu Logistics. Punggol will have 39 
locker sites that will be operated by 
Singapore Post.

The locker stations will also be available 
at eight MRT stations: Bukit Panjang, 

Chinese Garden, Lakeside, Boon Lay, 
Punggol, Sengkang, Buangkok and 
Hougang.

"In terms of educating the consumer, 
we intend to provide flyers, 
promotional, educational materials to 
the consumer, to the HDB resident,” 
noted Freddy Chang, Head of SP 
Parcels, a subsidiary of Singapore Post. 
 
He added that the parcel lockers will 
also feature stickers that will guide the 
consumer. Additionally, the lockers 
will be available around-the-clock, 
and will be equipped with state-of-
the-art security systems that require 
customers to verify their identity to 
access their parcels.  

The common parcel locker system 
also provides greater efficiency and 
cost savings for retailers and logistics 

service providers, who will only need 
to deliver to a single locker station 
instead of individual homes.

First announced by Deputy Prime 
Minister Tharman Shanmugaratnam 
in April 2016, the common delivery 
network is an initiative to accelerate 
transformation for the logistics 
industry.

It aims to complement the rapid 
growth in Singapore’s e-commerce 
market, which is estimated to be 
worth S$7.5 billion in 2027.

Fifteen major logistics industry players, 
online merchants and marketplaces 
have signed a Memorandum of Intent 
with IMDA to use the common parcel 
system. These include NTUC Fairprice, 
Ninja Logistics and Lazada Express 
(Singapore).

Australian Farmers Get Government 
Support to Export to Asia

The Australian Government has 
announced a $259,000 investment by 
the Cooperative Research Centre (CRC) 
for Developing Northern Australia 
to improve farmers’ ability to export 
agricultural produce to Asia.

In a joint media release with the 
Assistant Minister for Science, Jobs 
and Innovation, Senator the Hon 
Zed Seselja, Australian Minister for 
Resources and Northern Matt Canavan 
said that  the project is expected to 

deliver significant economic benefits 
to the North.

“In this CRC-funded project, local, 
regional, national and international 
representatives will work together 
to increase exports of perishable 
agricultural commodities from 
Northern Australia to Asia,” Minister 
Canavan said.
“It is critical to our economy that 
Australia has strong ties with Asian 
markets to develop and increase 

demand for perishable commodities 
from Northern Australia.

“The CRC for Developing Northern 
Australia will invest $259,000 in a 
$676,000 project that will include 
surveying Chinese consumers to 
determine what Australian-grown 
agricultural goods they want from our 
farmers.”
Minister Canavan said the project 
would improve coordination among 
Northern Australia’s agricultural 
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producers, marketers and transporters 
to increase exports.

“Project stakeholders include Central 
Queensland University, Growcom, 
Rockhampton Regional Council, 
Overseas Investment Union of China, 
Tropical Pines Pty Ltd, Passionfruit 
Australia, Queensland Department 
of Agriculture and Fisheries, and the 
Queensland Department of State 
Development,” Minister Canavan said.

“They will look at supply chain 
infrastructure, investigate barriers 
to production and determine which 
technological innovations could be 
adopted to improve production.” 
Assistant Minister for Science, Jobs and 
Innovation Zed Seselja commended 
the CRC for Developing Northern 
Australia for another project to 
improve economic and job outcomes 
for Northern Australia.

“CRCs have a proven track record 
in delivering tangible benefits for 
industry,” Assistant Minister Seselja 
said. “In this case, project outcomes 
could benefit industries other than 
agriculture, such as transport and 
air-freight, resulting in more jobs for 
Australians.

“The project is expected to be 
completed in September 2020.”

Strategic Partnership 
Boost COSCO Shipping 
Ports’ Electronic Port 
Supply Chain Platform

COSCO Shipping Ports (CSP) has 
signed a cooperation memorandum 
of understanding with GLP China 
Holdings (GLP) and Eshipping Global 
Supply Chain Management (Shenzhen) 
Company (Eshipping) to form a 
strategic partnership. Cooperation of 
the three parties will begin in China at 
CSP’s terminals and gradually expand 
into its global network.  China COSCO 
Shipping Corporation Deputy GM, and 
CSP and Eshipping Chairman Huang 
Xiaowen said, “The development of 
terminal extended services and port 
supply chain platform will be a new 
growth driver for COSCO Shipping 
Ports and the company will put great 
effort in it. We are happy to form 
a long term strategic partnership 
with GLP. We believe integrating the 
complementary synergies within China 
COSCO Shipping and the strengths 
and resources of external leading 
corporations, should help speed up 

the market development and provide 
clients with more effective and high 
efficiency full supply chain services 
by forming a seamless connection of 
“sea”, “terminal and terminal extended 
area” and “supply chain services.”  

CSP Vice-Chairman and MD Zhang 
Wei added that “COSCO Shipping 
Ports is diversifying its business to 

further enhance its profitability by 
shifting from relying on traditional 
organic growth to more innovative 
inorganic growth; and moving from 
focusing on terminal resources control 
to comprehensive deployment of port 
resources. By partnering with GLP 
and with its experience in logistics 
development and operation, CSP can 
better utilize its existing terminals 
and land outside the terminals, and 
create a new business model and 
value beyond the limits of traditional 
seaborne logistics”. 

Zhang noted that teaming up with 
China COSCO Shipping’s e-commerce 
supply chain management platform 
Eshipping to integrate upstream 
and downstream resources along 
the supply chain with integrated 
warehousing solutions would also 
enhance CSP’s supply chain services.

GLP China vice-chairman Teresa Zhuge 
said: “We are delighted to establish this 
partnership with CSP and Eshipping. 
The creation of this strategic platform 
will enhance our cooperation in 
development and operation of port 
and logistics infrastructure as well as 
integrated supply chain solution. This 
partnership leverages all three parties’ 
strengths, enhancing the logistics 
ecosystem.”

COSCO Shipping Ports is 
diversifying its business 

to further enhance its 
profitability by shifting from 
relying on traditional organic 

growth to more innovative 
inorganic growth

Zhang Wei 
Vice-Chairman and MD

COSCO Shipping Ports  (CSP)

“
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Dubai Pushes Air Cargo 
and Investment with New 
E-commerce Policies 
Dubai Free Zones Council (DFZC) 
has recently announced new 
e-commerce regulations aimed at 
boosting air cargo and enhancing 
operational efficiencies. The new 
policies are aimed at enabling greater 
foreign direct investment in Dubai’s 
e-commerce sector and establishing 
conditions and controls in the industry 
in cooperating with the emirate’s 
government authorities. 

The initiative also involves the 
formation of joint teams and 
introduction of workshops by DFZC 
aimed at supporting the adoption 
of procedures as well as production 
of proposals that will further help 
establish Dubai as an attractive option 
for free zone e-commerce companies.   

Among the benefits of the initiative, 
according to the DFCZ, will be the 
expansion of air cargo traffic and 
addressing the rise in demand and 
supply of logistics services

Announcing the latest regulations, 
DFZC secretary-general Dr. 
Mohammed Al Zarooni stated, “Our 
wise leadership has always seen Dubai 
as a city that foresees the future and 
has a clear goal of establishing itself as 
an ideal destination for investments,” 
he added. “At the DFZC, we are all 
confident of our ability to formulate 
a strong project for the growth 
of our national economy through 
e-commerce.”

Dr. Al Zarooni said that the initiative will 

focus on increasing competitiveness 
in operational efficiency, which, he 
added, will in turn lead to the “design 
of intelligent and sophisticated 
solutions” that will improve the overall 
experience of global e-commerce 
supply chains.

The initiative will also support the 
development of local talent, boost 
local competitiveness, generate 
employment in the country and 
wider MENA region and foster SME 
growth by allowing local companies 
to become more competitive against 
international firms. 

“It will also change the retail ecosystem 
in Dubai and its neighbouring 
markets to adopting non-traditional 
approaches in line with e-commerce 
led developments," the Secretary-
General concludes.

By 2020, e-commerce investment in 
the Middle East is expected to reach 
$69 billion, of which the GCC will 
account for approximately 34 percent.

GLP Commits US$1.6bn for 
China Logistics Tech PE Fund

GLP, Asia’s largest warehouse 
developer, has established its first 
fund investing beyond real estate. 
The RMB10 billion (US$1.6 billion) 
Hidden Hill Modern Logistics Private 
Equity Fund (“the Fund”) is the only 
fund in China dedicated to investing 
in the logistics ecosystem and will 
be managed by Hidden Hill Capital, 
the private equity platform of GLP 
China. Investors in the Fund comprise 
long-term institutional investors and 

insurance companies including China 
Post Capital. 

Ming Mei, Co-Founder and CEO of 
GLP said, “The launch of Hidden Hill 
is a major milestone for GLP. The Fund 
will invest in adjacent growth sectors 
that complement GLP’s real estate 
business, with a focus on companies 
employing technology to enhance 
efficiency in the logistics industry. 
We are excited to partner with like-

minded investors, continuing our 
strategy of pioneering a smart logistics 
ecosystem that harnesses technology 
to enhance returns for our customers.” 

This transaction is in line with GLP’s 
fund management strategy. GLP 
manages US$50 billion of assets 
and the Company is committed to 
expanding this platform through 
establishing new funds and further 
asset recycling. GLP was privatised in 
a management buyout in January this 
year for US$11.6 billion, reflecting the 
biggest-ever private equity acquisition 
by value. GLP delisted from the 
Singapore stock exchange in January 
following the privatisation.
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Global Mergers and Acquisitions News
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The supply chain and logistics sector 
is rapidly transforming and the lines 
between the physical supply chain 
and the digital space are converging 
closer than ever before.  Grasping 
this and planning for the next 
wave of digitalised supply chain 
services is creating a headache many 
corporate M&A strategy heads. The 
regular question being -  Is M&A 
Success Possible Without Digital 
Transformation? 

In addition, for many logistics 
organisations seeking to bolt on digital 
platforms or to acquire companies 
pushing the digital elements 
adapting from a traditional bricks and 
mortar M&A process and valuation 
methodology to that of a ‘tech space’ 
can be both challenging and fraught 
with missteps.

The last several years have been 
record-breaking in M&A transactions 
leading to many wondering ‘what’s 
next’. Will organizations turn their 
attention to optimizing their recent 
acquisitions and focus on organic 
growth opportunities or will they 
focus on further M&A activity? If so 
will digital transformation be the key 
enabler for growth?

Indicators and the booming 
e-commerce space, coupled with the 
adoption of technology such as AR, 
AI and lock chain will make digital 

transformation a key component of 
M&A. 

This year’s M&A outlook is strong not 
lonely in the last mile, e-commerce 
and logistics sectors but also in process 
manufacturing organizations who are 
seeking deals as a strategy opportunity 
for increasing for value creation in 
order to address internal and organic 
and inorganic growth considerations 
and optimise performance.

According to Adrian Gonalez from 
Talking Logistics previous “M&A 
activity have seen new technologies 
complement existing offerings and 
gain market share in new geographic 
markets. In other cases, the focus is 
on expanding into adjacent areas by 
closing portfolio gaps or entering new 
customer segments”. These are only 
examples of how the M&A market is 
a driving force in creating value for 
shareholders.

He believes that this trend ‘will continue 
as a method to achieve additional 
returns as process manufacturers 
seek additional transactions, execute 
mergers and acquisitions, and spin-off 
non-core assets. Other factors driving 
the market continue to be in play – an 
abundance of available capital, low 
cost of debt, and the need to acquire 
assets to drive growth. As a post 
M&A integration activity, portfolio 
restructuring is an expanding part of 

the growth equation’.

The execution of a merger, divestiture, 
or a joint venture process offers 
new transformative business model 
opportunities for organisations if they 
can leverage the capabilities of a digital 
supply network across their customers, 
suppliers, and logistics providers. 
Strategic supply chain decisions need 
to be made about consolidating inter-
business processes on how the new 
organization will buy, sell, and move 
its products with a larger set of supply 
chain trading partners. The integration 
success goes beyond simply the nuts 
and bolts perspective of how best to 
cut costs.

For many organisations, a step back 
to recalibrate on how the potential 
‘fit’ integrates, and more importantly 
what they could be doing differently 
about what they could be doing new 
and different would be appropriate.  
Rethinking what their go-to-market 
strategy should be, what the product 
and customer mix implications will 
be, and how they should align the 
new organisation for growth with 
the highest upside potential, can 
only lead to a better overall M&A 
strategy. Whether or not this happens 
in the scramble toward digital 
transformations remains to be seen…

Expect a busy year in mid-market logistics M&A
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CMA CGM BUYS INTO CEVA
CMA CGM has announced that it has 
agreed to buy a stake of nearly 25% 
of CEVA Logistics AG. In a release 
announced early May, “CMA CGM has 
committed to subscribe for mandatory 
convertible securities of CEVA in an 
estimated amount between 380 and 
450 million CHF. These securities will 
be convertible into CEVA common 
shares subject to obtaining all required 
regulatory approvals”.

CMA CGM will have two directors on 
the new board of CEVA and it has said 
that it will look to create joint services 
with the company. “This proposed 
investment in CEVA, CMA CGM makes 
a significant move, in line with its 
development strategy” commented 
Rodolphe Saadé, Chairman and CEO 
of CMA CGM. Together, it is believed 
that the two companies will explore 
possible co-operations allowing 
for ever more differentiated and 
qualitative product offering while 
integrating services beyond maritime 
transport. Such a statement implies 
that CMA CGM will be more than 
just a passive investor. It appears to 
be looking for some sort of strategic 
relationship, something that may 
have implications for CEVA’s container 
shipping forwarding business.  The 
move also appears to preclude any 
takeover options by other suitors, such 
as Geodis or Chinese conglomerates 
which have been suggested in the 
past.

LATEST ACQUISITION TO MAKE THE 
WORLD’S LARGEST WAREHOUSE 
OWNER EVEN BIGGER
Prologis agreed to acquire smaller 
U.S. rival DCT Industrial Trust in an 
$8.4bn transaction, including debt. 
The deal is the largest for Prologis 
since it merged with AMB Property 
in 2011 in an $8.7bn transaction. The 
acquisition, which is expected to be 
completed in Q3, will make the world’s 
largest warehouse owner even bigger.
DCT’s 71m sq ft operating portfolio is 
expected to deepen Prologis’ presence 

in key high-growth markets including 
New York, New Jersey, Southern 
California, the San Francisco Bay Area, 
Seattle and South Florida. Those are 
the places that have seen the greatest 
demand for warehouse space, largely 
attributed to e-commerce, as online 
retailers require about three times the 
warehouse space of traditional brick-
and-mortar stores and seek to move 
closer to the customer. 

KERRY ENTERS NEW PARTNERSHIP 
IN THAILAND
Kerry Express Thailand has entered 
into agreements with VGI Global 
Media, the subsidiary of Bangkok Mass 
Transit System and one of Thailand’s 
top Offline-to-Online (O2O) solutions 
providers. Kerry Logistics has agreed 
to dispose 23% of the total issued 
share capital of Kerry Express to VGI, 
for a consideration of THB 5.9 billion 
(approximately $180m). 

With this strategic partnership, 
Kerry Express will expand its service 
portfolio tapping into O2O demand 
through the venture with VGI. Kerry 
Express will become the only express 
logistics partner of VGI and Bangkok 
Mass Transit System. Kerry says the 
collaboration will enable it to use BTS 
Skytrain to extend its express delivery 
services and to expand its customer 
base by adding more extensive 
delivery routes. Upon the signing of 
agreements, Kerry Express will also 
have the first right of refusal to set 
up service outlets in all BTS Skytrain 
stations for services such as parcel 
collection and drop-off. Through the 
additional infrastructure provided by 
the BTS group of companies, Kerry 
Express aims to improve its operating 
efficiency thereby enhancing its 
service level and improving its growth 
performance across the country. 
VGI for its part will solidify its 
establishment within the O2O 
ecosystem by further penetrating 
the digital online marketing sector in 
Thailand. The investment also enables 
VGI to have physical connectivity for 

the consumer, with a particular focus 
on the rapidly-expanding e-commerce 
business. VGI will also strengthen its 
capabilities in tailor-made advertising 
solutions.

EMERGENT COLD BUYS 
POLARCOLD DIVISION 
Listed diversified agri-business 
Scales Corp has sold its country-
wide Polarcold division to Australian 
company Emergent Cold for 
$151.4 million, signalling it is on 
the acquisition trail. The Polarcold 
division includes facilities in Dunedin 
and Mosgiel, Auckland, Timaru and 
Christchurch, which employ about 80 
staff in total.

Emergent Cold has 12 sites and 450 
staff across Australia and more than 
70 cold storage and dock facilities and 
420 staff in Vietnam. An Emergent Cold 
spokeswoman in Australia said the 
company was retaining all employees 
and was "already actively exploring 
several new investment opportunities 
across New Zealand". Scales managing 
director Andy Borland said the 
company was approached by 
Emergent Cold, which saw Polarcold 
as part of its development of a global 
network of cold chain businesses.

WISETECH SNAPS UP TURKISH 
LOGISTICS PROVIDER
WiseTech Global has announced the 
acquisition of Ulukom, a provider of 
logistics, warehouse and customs 
management solutions in Turkey.    
The purchase cost includes AUD $2.9 
million (U.S. $2.2 million) up front, with 
a further multiyear earn-out potential 
of up to AUD $4.6 million related to 
integration, product development, 
customer conversion and revenue 
growth.

FLEXPORT GOES TO CHINA
Tech-focused freight forwarder 
Flexport has raised $100 million in 
funding from Chinese parcel courier 
SF Express, according to a statement 
from the company.  Flexport officials 



24 LOGISYM MAGAZINE  MAY/JUNE 2018  |  MARKET MOVES

say the investment will accelerate 
the expansion of the company’s 
international logistics operations, as 
well as allow for an even greater focus 
on developing the software behind 
those operations.

CHINESE FIRMS INVESTING $1B IN 
KHALIFA PORT FTZ
Abu Dhabi Ports in the United Arab 
Emirates and Jiangsu Provincial 
Overseas Cooperation and Investment 
Co. Ltd. (JOCIC) of China said 15 
Chinese companies have signed 
agreements to invest about $1 billion 
in the Khalifa Port Free Trade Zone.    The 
Chinese companies, which are located 
in Jiangsu province, participate in the 
construction, metals, chemicals, trade 
and logistics, packaging, and food and 

beverage industries.

EX-CEO OF OHL, PRIVATE EQUITY 
FIRM PARTNER TO BUY 3PLS
A New York-based private equity 
firm has entered a partnership with 
former Ozburn-Hessey Logistics (OHL) 
CEO Randall E. Curran to identify and 
acquire third-party logistics service 
providers. The partnership between 
Curran and Welsh, Carson, Anderson 
& Stowe (WCAS) initially will focus 
on U.S.-based contract logistics and 
transportation management firms. 
WCAS and Curran earlier partnered 
on OHL, which led to the company’s 
sale to Geodis in 2015. At the time 
of the sale, OHL had 120 distribution 
centres across North America, along 
with 8,000 employees. “We intend 

to invest heavily in automation and 
visibility technologies on our platform 
in order to drive efficiencies and 
improve consumer satisfaction. As 
a seasoned executive and proven 
leader with decades of operating 
and M&A experience, Randy is the 
ideal partner for this new initiative,” 
said Ryan Harper, WCAS principal, in 
a statement.  “There are quite a few 
very well run logistics companies that 
may wish to become part of a larger 
group,” Curran said. “Our goal will be to 
leverage what makes each company 
successful, while offering the market a 
more extensive value proposition.”

M&A INSIDER 
Merger & Acquisition Deals & Transactions

BUSINESS FOR SALE

Logistics Joint Venture Opportunity 
One of Oman’s leading and largest local conglomerate 
Seeking expertise partners
As one of Oman’s largest local 
conglomerates, this group offers the 
financial and business horsepower 
required to capitalise on Oman’s focus 
on developing the international and 
domestic logistics sectors. With an 
intention to invest in and create a 
world class 3PL Logistics Warehousing 
and Transportation business, our client 
is seeking expression of interests from 
leading global and regional 3PL’s who 
would be interested in a joint venture 
relationship bringing experience, 
know-how and technology as part 
of the relationship. The Group is well 
funded, has the capital resources 
and internal / external relationships 
to drive supply chain and existing 
logistics activity to the new business.

Australian based 3PL Warehousing 
& Logistics Company
State of the art warehouse; Asset Light Model 
Circa USD$3,800,000
Strong prospects for growth with 
long term signed customer contracts. 
This well established and highly 
regarded ‘local hero’ has an excellent 
reputation, staff group to manage the 
business and brings excellent systems 
technology. Present owner is seeking 
to retire. 

UAE contract transport company 
with locked in customer contracts
Transportation / Trucking
United Arab Emirates   |    POA
Regional transportation business 
with more than 30 years’ profitable 
track record in the UAE. Excellent 
growth prospects with new 
customer contracts locked in and 

implementation for 2018-2019. Large 
company owned fleet including of an 
excellent age and strong reputation 
for services, compliance and safety 
management.

Highly profitable and well 
established services firm in the UAE
United Arab Emirates   |    POA 
10+ year old International Project 
Management firm specialising in 
the full spectrum of construction 
and project management services. 
Strong forward customer contracts 
(guaranteed backlog of projects for 
2019-2020) and stable staff of 60+ 
employees across the GCC region. 
Revenues more than USD$8.0m+ 
and cash-flow of USD$2.5m+. Profit 
margin 38%+. Financial Audit Reports 
from one of the big four international 
auditors are available. 



25LOGISYM MAGAZINE MAY/JUNE 2018  |  MARKET MOVES

MERGERS, ACQUISITIONS & MERGER INTEGRATION STRATEGY
Integrated approach. Accelerated value. Synergy realisation.
Logistics Executive Group Mergers and Acquisitions Group combines deep market and industry expertise to create and execute robust M&A, alliances, integration and 
divestment strategies while mitigating risk. 

Across 14 global offices, Logistics Executive Group provide a suite of mergers, acquisitions and merger integration services that can help companies capitalise on today’s 
opportunities and position themselves for high performance.

Contact one of our experienced principals for more information.

DARRYL JUDD
darrylj@logisticsexecutive.com

(Global)

LARRY WOELK
larryw@logisticsexecutive.com

(United Kingdom)

PETER SCHOLTEN
peters@logisticsexecutive.com

(Middle East & Africa)

RHYAN STEPHENS
rhyans@logisticsexecutive.com

(Australasia)

ED MEYER
edm@logisticsexecutive.com

(Europe)

LEO FERNANDES
leof@logisticsexecutive.com

(Middle East/Asia)

SYDNEY   |   MELBOURNE   |   PERTH   |   SINGAPORE   |   HONG KONG   |   SHANGHAI   |   DUBAI   |    LONDON    |    MUMBAI   |   NEW DELHI   |   CHENNAI   |   BANGALORE   |   NAIROBI

Sales Leaseback Interest Sought in the GCC
Opportunity to capitalize on the market value of real estate assets while maintaining occupancy and control
• Do you need cash to grow your core business or for any other purpose?
• Are you seeking a creative off-balance sheet, long term-financing solution?
Logistics assets (warehouses, logistics facilities, open yards) sought by long term investors for development. We are presently engaged and working with several institutional 
and high-net-worth real estate investors with a mandate to acquire logistics, warehousing, and manufacturing real estate assets, and entering into long-term lease back 
arrangements with the current owners/operators.

SEEKING TO BUY

Large to Medium size freight 
forwarding business in the UAE
Freight Forwarding or like
Target Geography: United Arab Emirates
Our client is an expanding regional 
logistics firm with strong capital 
backing. The seeking to accelerate their 
GCC growth in Forwarding and Logistics 
through acquisition. Deal size would be 
the region of companies with a turnover 
of AED50m – AED250m and who have 
well established operations of 5 years 
plus.

Currently under MOU 
Capital Raising - European / UAE 
Manufacturing 
Capital Sought: USD$16,500,000
Manufacturing: Sustainable Materials
Germany / UAE
Seeking a strategic partners and investors 
to establish a company in the GCC to 
manufacture and sell premium, high 
demand products using sustainability 
waste to meet the growing needs of the 

construction and auto manufacturing 
industries. With patentable technology, 
this major environmental waste 
management business has strong 
government interest, has already 
received major innovation awards and 
has MOU’s in place with major European 
Distributors underwriting 100% of the 
factory output (guaranteed sales). The 
project is highly economically feasible 
and generates attractive returns

Small to Medium size freight 
forwarding and warehouse business 
in East Africa
Logistics / Freight Forwarding
Target Geography: East Africa (Kenya / Rwanda / 
Tanzania)
Seeking small to medium size forwarding 
business or businesses complete with 
business licences to be part of a new 
market entry for a Regional Logistics 
Services provider. Could be a small 
regional operator with multiple offices 
or a single business.

3PL Logistics Warehousing Business 
Logistics / Freight Forwarding
Target Geography: United Arab Emirates
Prominent UAE organisation seeking to 
expand its logistics operation through 
strategic acquisitions in areas of 3PL 
warehousing, transportation (trucking) 
and cold chain. Strong investor in 
growth.

Logistics and Warehousing 
Properties Sought in GCC by Tier One 
Investment Fund
Logistics Executive Group is assisting a 
USD 150 million GCC investment fund 
targeting logistics and warehousing 
assets to acquire. Primary investment 
geography is KSA & UAE but are also 
open to properties in Oman, Bahrain 
and Kuwait. Average deal size would 
rage at around USD 10-15 Million. Please 
feel free to get in touch with any leads 
interested in sale/leasebacks of logistics/
warehousing assets.
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It only takes a split second for 
something to go wrong, and in a 
warehouse, the consequences can be 
dire. Injuries can be as insignificant 
as skin abrasion to broken bones and 
worse still, loss of life. 

According to 2017 global figures 

compiled on occupational accidents 
and work-related illnesses by the 
International Labour Organisation 
(ILO), the estimated number of deaths 
rose to 2.78 million from 2.32 in 2014 
while fatal occupational accidents 
recorded was 380,500, a 10% 
increase from year 2014.   Non-fatal 

occupational accidents which resulted 
in 4 days absence from work was at 
374 million up 72 million from 2014. 

In the Storage and Warehousing 
industry, workers have a higher than 
average chance of being seriously 
injured out of which, 70% of these 
injuries are caused by hazardous 
manual handling, or trips and falls. 
Regulated safety practices provide 
employees with guidelines on proper 
procedures, practices and behaviour 
that can prevent possible injuries or 
illnesses arising from accidents.  

But warehouse safety isn’t only about 
keeping employees safe – it is also 
about maintaining or increasing 
productivity by minimising staff 
absence due to accident-related 
injuries.  A healthy workforce is likely 
to be more effective and yield a high 
return.

One most practical way is to use 
Personal Protection Equipment (PPE) 

Regulated safety practices 
provide employees with 
guidelines on proper 
procedures, practices 
and behaviour that can 
prevent possible injuries 
or illnesses arising from 
accidents.

Healthy & 
Safe Workers 
Improve 
Productivity 
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to protect employees from health or 
safety risks.  These items include; high 
visibility vest, hard hat, steel toe boots, 
eye-protection, gloves, safety harness 
and ear plugs.   While donning all of 
this may take a little time, it pays off 
in the long run as it reduces employee 
exposure to hazards and reduces the 
risks to acceptable levels. 

In fact, some of the most obvious 
hazards pose the greatest threats, 
like stray cords, exposed wires, 
liquids and debris (sawdust, packing 
materials etc) in the work path, which 
contribute to ‘slip and trip’ accidents. 
Poor ventilation and dim lighting can 
be equally dangerous in a warehouse. 

Having regular site inspection 
eliminates hazards that can cause 
injuries.  Poor site maintenance and 
disorderliness are also detrimental 
to material handling equipment. 
Keeping them free of accidents and 
well-maintained helps to keep repair 
costs low and reduces downtime from 
breakdowns.  Hazardous areas needs 
to be identified with tape or colour-
coded stripes on the floor so that 
employees will be able to distinguish 
safe zones from dangerous ones to 
stay clear of accidents.  Safety and 
weight load  signs must be placed 
in clearly visible areas and complied 
with, to minimise risks of structural 
damage to the racking system.

Regular evacuation drills keeps 
employees up-to-date on protocol for 
such emergencies and familiar with 
exit locations. Training and refresher 
courses in warehouse safety should 
be a permanent feature especially for 
Warehouse Supervisors.

Yet another way to prevent accidents 
is through vocalising to reveal an 
employee’s location, to reduce 
mishaps. Something as simple as 
"coming through", when moving items 

or driving machinery, is sufficient to let 
other colleagues know the direction of 
movement to keep them out of harm's 
way.

An efficient warehouse requires 
efficient handling of the machinery. 
To get the best out of the materials 
handling equipment, appropriate 
usage should be the order of the day 
with properly trained or authorised 
personnel behind the wheel of a forklift 
or operating powered equipment.  

These days, with racking structures 
scaling heights  up to 40 metres high, 
the integrity and structural stability 
would be a primary concern in a 
storage facility.  Warehouse Managers 
must be wary when selecting vendors 
and ascertain if the material and 
racking structure is engineered to 
manage the weight load otherwise it 
may cause grave accidents and injuries 
if it collapses.  With the proliferation of 
fake goods in the market, companies 
must investigate if they are purchasing 
original products especially if they are 
being sold products below market 
price.

Warehouse managers must also 
practice caution and select systems 
that meet racking standards and 
specified safety codes designed to 
bear heavy loads for the long term.  

Safety signs remind workers to 
comply to maximum weight loads and 
maintenance procedures to prevent 
damage to the racking structures.  

In earthquake-prone regions, seismic 
performance is a very real consideration 
to ensure the structure is able to 
survive severe earthquakes without 
major damage or endangering the 
lives of workers.   Incidents of racking 
structures collapsing and cartons 
falling cause immense destruction to 
infrastructure, damage to goods and 
even possibly loss of life.  

Indeed, safety should be a way of life 
for all in the storage and warehouse 
industry.  Having clear communication 
to all employees, proper safety 
practices and processes in place and 
continuous reminders will keep the 
working environment safe and secure, 
and workers healthy and productive.

CONTRIBUTED BY:  Dexion Asia 
Dexion is a global leader in storage solutions, 
solving Intralogistics challenges for a 
diverse range of customers from the office 
through to the warehouse.  Dexion provides 
a seamless integration of the world’s 
best practice products and management 
systems to reflect the best in safety, space 

optimisation, security and profitability.  

dexion.biz
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The Bumpy 
Belt and Road
The BRI is something we have been 
following for some time - from writing 
and speaking about it - to even judging 
competitions on it. We were recently 
in Nanning for the 2018 Pan-Beibu 
Gulf Think Tank Summit to talk with 
government, business and think tanks 
on the benefits that the Southern 
Transport Corridor and the Belt and 
Road Initiative overall and how this 
could be leveraged and expedited.  

Some of the more obvious benefits 
would include, improved transport 
infrastructure that would significantly 

reduce transit time for product to 
reach markets as well as increased 
connectivity within the region. 
Even today however, there is much 
confusion around what actually is part 
of the BRI and what is not. 

China’s National Development 
and Reform Commission (NDRC) 
announced an “action plan”1 in 2015 
for the initiative, narrating the visions, 
objectives and principles of the 
grand project but did not release any 
planned timeline of developments or 
a specified end date, something we 

would expect from most government 
projects. The reporting of negotiations 
and the timeline of developments are 
left to the BRI country itself. When 
the country lacks good reporting 
practices and standards, it adds to the 
confusion.

The total value of investments into BRI 
targeted by the Chinese government 
is also ambiguous. President Xi 
promised “more than” $1 trillion 
worth of infrastructure investments2. 
Currently, the registered capital of all 
the funds, policy and state-owned 
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banks3 tasked to finance BRI projects 
already exceeds $1 trillioni, with $900 
billion4 in projects in the pipeline. 
This leads us to ask two questions. 
The more obvious one is how much 
more there is to the BRI but also what 
exactly is the BRI.

Cross-border projects between BRI 
countries, based on existing bilateral 
ties, are sometimes mistakenly 
grouped under BRI. To compound the 
issue, some companies try and put a 
spin on what they are doing, be it in 
e-commerce or logistics by slapping 
the BRI label on the project to make it 
sound more ‘sexy’.  

Ever since the BRI was unveiled by 
President Xi in 2013, China has been 
touting the enormous benefits to trade 
and the development of domestic 
economies. Five years on, whilst we 
see some indirect benefits, such as 
increased land prices on routes the 
BRI is supposed to traverse, there are 
few if any initiatives that to date has 
resulted in direct, sustainable benefits 
for countries in Asia.  

In addition to the realization of direct, 
sustainable benefits of the BRI, much 
still needs to be done. Standardization 
of customs regulations and 
compliance, data localization issues, 
and technical aspects are some 
of the challenges that need to be 
overcome. Looking at South East Asia 
alone, differences in administrative 
languages, legal systems and cultures 
already makes regional cooperation 
difficult. Thus, convergence of 
standards and practices will be even 
more challenging for BRI. 

The BRI has in the last few months, 
justifiably or not, attracted quite 
some negative press concerning 
corruption and the violation of 
sovereignty centred around Sri Lanka, 
Pakistan, Malaysia and several other 

countries the BRI traverses. This is 
an issue that needs to be addressed. 
When negotiation and decision-
making processes for BRI projects 
lack transparency, businesses will be 
less inclined to invest. Worse, social 
and political stability of BRI countries 
are threatened. More countries like 
India may boycott it and existing 
BRI countries may even back out, 
jeopardizing the success of the 
projects. The reputation of Chinese 
firms and the Chinese government are 
also at stake, affecting future take-ups 
of Chinese projects.

BRI’s potential economic benefits 
have received global attention 
and ignited conversations on all 
levels – academia, businesses and 
governments. Unfortunately, the 
impacts on economic, social and 
governance (ESG) are often neglected 
or not prioritized. China has left 
the onus of addressing these issues 
on the participating companies 
and doing so entails more than 
performing environmental impact 
assessments. It does not help when 
most of these infrastructure projects 
are in developing countries where ESG 
issues are perhaps not of the highest 
priority. This is however no excuse 
for a greenfield project like the BRI to 
regard corporate social responsibility 
(CSR) as an afterthought. BRI projects 
should be built around CSR and higher 
ESG objectives. Although the Action 
Plan did include a segment on the 
need for infrastructure projects to be 
environmentally friendly, there needs 
to be a greater push for CSR and China, 
as the biggest advocate of the BRI, 
needs to be the one driving it.

The benefits surrounding the BRI can 
only be realized when there is more 
transparency around who and what 
constitutes the BRI. Much work also 
needs to be done to ensure clear 
and consistent regulations across 

the countries it spans and impacts - 
perhaps more urgently rehabilitation 
of the reputation of the initiative 
overall. 

Fortunately, the BRI is a long-term 
project with significant benefits, if 
correctly executed. We are also at 
what could still be considered the 
initial phases of a very grand plan. 
With the commitment and political 
will of the Chinese government 
and stakeholders, rehabilitating the 
reputation of the BRI and ensuring the 
issues and concerns are addressed, 
seems less of a daunting task. 

Dr Raymon Krishnan
President

The Logistics & Supply Chain 
Management Society (LSCMS)

1 https://www.followingthemoney.org/wp-content/
uploads/2017/06/2015_Leading-Group-for-
the-BRI_Action-Plan-to-Connect-BRI-through-
Standardization-2015-2017_E-1.pdf 
2 https://www.nytimes.com/2017/05/13/business/
china-railway-one-belt-one-road-1-trillion-plan.html 
3 http://kraneshares.com/resources/
presentation/2017_12_31_obor_presentation.pdf 
https://www.reuters.com/article/us-china-economy-
financing/chinas-eximbank-pledges-at-least-
127-billion-of-financing-for-emerging-industries-
idUSKBN1H006Q
4 https://www.theguardian.com/world/2017/
may/12/the-900bn-question-what-is-the-belt-and-
road-initiative 

iSilk Road Fund $40bn
AIIB  $100bn
New Dev. Bank $100bn
BOC + ICBC+CCB $527bn
EIBC  $127bn (for emerging industries only)

China Dev. Bank $890bn
Total   $1,557bn
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When Protectionism 
Strikes – how will 
emerging markets 
fare in the wake of 
the looming US-China 
Trade War?  
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It has been several months now since 
the world’s two largest economies 
initiated their latest round of head-
butting and those two ominous words 
suddenly snapped their way back into 
our daily economic vocabulary – ‘trade 
wars’. 

After months of verbal warnings and 
tit-for-tat measures, the US-China rift 
seems to be finally approaching its 
long-dreaded climax. At the time of 
writing this article, US President Donald 
Trump has just indicative that tariffs 
worth as much as US$50 billion could 
be implemented as early as mid-June 
with his administration “very strongly 
clamping down” on the US’ gaping 
trade deficit with China. This decisive 
warning comes barely a day after 
Trump concluded his much-hyped 
summit with North Korean leader Kim 
Jong-un in Singapore, a feat that could 
no doubt have been accomplished 
without the endorsement of the 
Chinese government. 

Given the unpredictability of the 
current US administration, it is 
difficult to predict how the drama 
will play out next. Regardless, it is 
tempting to believe that the threat 
of ‘deglobalisation’ is here to stay or 
and unravel the decades-long boom 
that has benefited many rising tigers, 

especially in Asia. The resurgence 
of populism and its protectionist 
agenda in the US and Europe inspires 
pessimism in rising economies that 
have long maintained trade surpluses 
with much of the developed world. 

In such unpredictable times, what is 
one to make of the relatively sundry 
forecasts that started the year, 
particularly for the logistics and supply 
chain industry? In order to reconcile 
these with current circumstances, it 
is important to consider the evolving 
position of emerging markets in the 
context of the global economy.  
Developing economies have long 
been the rising stars of the global 
logistics and transport industry. This 
is by no means a coincidence. The 
supply chain industry is an important 
component of the economic growth 
and maturity of a country, facilitating 
domestic and international trade, 
the development of competitive 
advantage in key industries, and the 
opportunity to diversify and foster 
capability in new industries. 

This decade, we have already 
witnessed important milestones that 
indicate the rising significance of 
logistics and supply chain activity – 
both cross-border and domestic – in 
the developing world. One example is 

Asia becoming the largest 3PL market 
in the world (by annual revenue), 
outgrowing both Europe and North 
America. Another is Africa’s lead in 
global air freight demand growth for 
the past several quarters. 

The growing significance of the 
logistics and supply chain industry 
in developing regions that are 
home to the majority of the world’s 
population indicates an opportunity 
that has so far mostly been tapped 
by dominant global players. However, 
as governments realize the strategic 
value of the sector and seek to play 
a greater role, the playing field has 
evolved and made way for domestic 
players that are not only competing 
with global leaders, but also forming 
strategic partnerships to capitalize on 
pooled competencies and resources. 

Public and private investments in 
logistics and supply chain continue 
to grow, and governments are 
also taking an increasingly active 
role in amending regulations and 
legislation to boost this further. 
One recent example of the latter is 
India’s implementation of a nation-
wide Goods & Services Tax (GST) that 
has ironed out inconsistencies and 
confusion caused by state-to-state 
variation in legislation.  

Figure 1 - -Source: Asia Economic Integration Report 2017 (Asia Development Bank)
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Consequently, emerging markets are 
increasingly able to diversify their 
risks and dependencies, particularly 
in the logistics and transportation 
sector which is being recognized for 
its ability to support the development 
of other sectors. As noted in the 2018 
edition of the Agility Global Emerging 
Markets Index, developing markets 
are buying a larger share of each 
other’s exports and integrating their 
production. This is especially true in 
Asia, where China’s neighbours have 
significantly benefited from setting 
up ancillary industries to supply and 
facilitate China’s manufacturing boom. 
According to the most recent available 
figures from the Asian Development 
Bank, the share of intra-regional trade 
in Asia was 57.3% in 2016, on an 
upward trend from 2015 when it was 
56.9%.  

While much of manufacturing activity 
in the developing world continues 
to serve the export market, there 
are still signs of rising domestic 
consumer appetite. The emergence 
of e-commerce and development 
of domestic logistics infrastructure 
have been key factors propelling 
these consumer markets, while the 
development of new urban centres 
across China’s long-neglected Western 
region under the government’s ‘Go 
West’ programme creates opportunity 
to multiply economic activity across 
new hubs. 

Many emerging markets have 
adopted similar strategies to foster 
investment opportunities and 
diversify their economies, with Saudi 
Arabia announcing its largest public 
budget among a series of other socio-
political and economic reforms this 
year and even Africa stepping up 
its game with the development of 
new e-commerce-oriented logistics 
infrastructure across key economies. 
Furthermore, the progress of China’s 

Belt and Road Initiative offers the 
promise of creating new avenues for 
trade and stronger regional economic 
ties in the Global South. 

One especially interesting and 
relevant trend is the opportunities 
digital disruption is creating for 
emerging economies. By playing 
an increasingly important role in 
pioneering technologies that shall 
likely define the future of logistics, 
developing markets are not only 
enhancing their own competitive 
advantage through the optimisation 
of supply chain activities, but also 
adding more value and creating new, 
complementary industries. “For many 
years, emerging markets have aspired 
to move up the value chain and 
reduce their dependence on the West,” 
John Manners Bell, CEO of Transport 
Intelligence and Lead Researcher for 
the report notes, adding, “It seems 
that this is now starting to happen.”

These developments clearly indicate a 
shifting dynamic between emerging 
markets and developed economies. 
However, it would be naïve to assume 
that this assures the former’s immunity 
to potential friction and trade battles 
that loom on the horizon. Perhaps the 
most important signifier of their true 
robustness will become clear in the 
wake of short-term shocks that have 
already rippled through emerging 
equity and asset markets.

Nonetheless, it would still be 
reasonable to allow the uncertainty to 
foster more hope than fear that, in the 
long term, the re-negotiated terms of 
trade between the developed and 
developing world will foster a dynamic 
that is better for all. After all, the issue 
at the heart of the current dispute 
– lack of adequate protection for 
intellectual property– is pertinent to 
the continued success of developing 
economies as well, particularly as 

innovation becomes an increasingly 
strategic part of their competitive 
advantage in global markets.   

In the meantime, what can 
organizations operating local, regional 
and global networks across rapidly 
transforming markets do to ensure they 
are well-equipped for the bumpy road 
ahead? The first place to start would 
be a thorough ‘health check’ to ensure 
that your supply chain is robust and 
flexible enough to weather oncoming 
volatilities. A thorough supply chain 
audit led by a team of qualified 
experts is not only crucial to ensuring 
your supply chain performance is 
up to standard and prepared for the 
potential hitches ahead, but also 
exploring opportunities to capitalize 
on further efficiencies and new market 
opportunities.

 

Bushra Ali
Business Intelligence Specialist

Logistics Executive Group

Bushra Ali is a business intelligence 
specialist at Logistics Executive Group 
in the Middle East. She has a degree in 
Economics and Chinese from Williams 
College, Massachusetts, USA. She 
specializes in market research and 
economic analysis using qualitative 
and quantitative tools including STATA, 
R and Python. Her past research spans 
topics including behavioural economics, 
consumer behaviour, renewable 
energy markets, education and social 
entrepreneurship. Her research has been 
published by the London-based Overseas 
Development Institute (ODI). In addition 
to English, she is fluent in Mandarin, 

Arabic and Urdu/Hindi.
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GreyOrange is a multinational 
technology company that designs, 
manufactures and deploys 
advanced robotics hardware and 
software products for automation in 
warehousing and logistics industries. 
With deep engineering and cutting-
edge technology at its core, 
GreyOrange is helping customers 
leap forward by simplifying 
business processes and enhancing 
productivity to unprecedented levels. 

GREYORANGE HAS TWO FLAGSHIP 
PRODUCTS IN ITS PORTFOLIO:

GreyOrange Butler is a goods-to-
person robotics solution, powered by 
Artificial Intelligence, for inventory 
management and order fulfillment. 
Reducing order fulfilment and 
inventory replenishment time 
in warehouses is imperative for 
businesses today to gain a competitive 

LogiSYM 
Singapore -
Resilience & 
Innovation:
It's time to 
turn the tide
A record crowd gathered at NUSS in 
Singapore on 15 and 16 May for the largest 
LogiSYM to date.

Dr Raymon Krishnan, President of the 
Logistics & Supply Chain Management 
Society opened the symposium to a packed 
room where there was only standing space 
available and explained the rationale and 
logic behind why the theme for this year's 
symposium series in Asia was chosen.

Being similar to the theme for ASEAN 
where Singapore is the host for 2018, 
Logisticians need to design, implement, 
manage and improve Supply Chains that 
are as innovative as they need to be and 
which are resilient and robust enough to 
ensure product, finance and information, 
the lifeblood in any organisation continues 
to flow at it's optimum.

Dr John Gattorna followed and re-
emphasised this very relevant approach by 
speaking on the relevance of 'clock speed' 
and providing an update on his concepts 
and theories.

An invigorating and rather exciting two 
days followed with the famous LogiSYM 
Cocktail event on the evening of Day 1 
- which this year was made even more 
memorable thanks to our sponsors Sealed 
Air and Transporeon.

Two of our long time volunteers and pillars 
of LogiSYM, Mr Sanjay Desai and Mr Bob 
Gill were presented with a small token of 
appreciation for their work over the last few 
years. 

Thanks to our other sponsors BluJay, SATO, 
Jungheinrich, Keyfields and iKargo, LogiSYM 
Singapore was this year a resounding 
success!

From left: Dr Raymon Krishnan  (LSCMS), Sanjay Desai (Verifone), Bob Gill (ARC Advisory Group)

Panel Session:  Debating the Future of E-Commerce and Digital Trade
From left: Alex Capri (NUS Business School), Dr Deborah Elms (Asian Trade Centre), Nicholas Stipp (Thomson 
Reuters)

Keynote Address
by Dr John Gattorna

Opening Remarks 
by Dr Raymon Krishnan (LSCMS)
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Panel Session: Experimentation, Pilot Testing and the Road to Digitlisation – Opportunities to 
Fail Fast and Increase Digitalisation Capabilities Within the Supply Chain
From left: Jhordan Gil  (JDA Software), Kaushik Burman (Shell), Ding Lim Yeang (AccTran Solutions Pte. Ltd.), 
Vivien Cheong (TICONTRACT, Transporeon Group)

Panel Session: China’s Belt & Road Initiative: The Opportunity for Countries in the Region
From left: Dr Raymon Krishnan (LSCMS), Daniel Sadhu (Complete Intelligence), Mark Rathbone (PwC), 
Ton Van Den Bosch (Ince & Co LLP), Bob Gill (ARC Advisory Group)

BluJay Solutions Team

Panel Session:  Cold chain innovations in emerging markets
From left: Susan Bell  (SealedAir), Ingrid Sidiadinoto (UPS Asia Pacific 
Region), Julian Sutch (Emirates SkyCargo)

Katharina Lennie (Sealed Air)

Panel Session: Supply chains and the circular economy – ensuring 
business and environmental viability for the long term
From left: Dr. Sunil Tiwari  (NUS), Gwyneth Fries (Agility Logistics), 
Troy R. Shortell (Veracity Worldwide), Annemieke Gelder (GO Global)

Jungheinrich Team 

SATO Team
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EVENTS

HANDS UP KENYA
September 2018
Nairobi, Kenya
www.handsupkenya.com

OASIS AFRICA FUNDRAISER
October 11th 2018
Sydney, Australia
www.oasisafrica.org

SUPPLY CHAIN INNOVATION 
SUMMIT
September 18th - 20th 2018
Pullman Melbourne on the Park
akolade.com.au/events/supply-
chain-innovation-2018/

WAREHOUSE INNOVATION 
SUMMIT
September 18th - 20th 2018
Pullman Melbourne on the Park
akolade.com.au/events/
warehouse-innovation-
summit-2018/

77TH RWTA CONFERENCE & 
EXHIBITION
September 19th - 21st 2018
Peppers Noosa Resort & Villas
www.rwta.com.au

LOGISYM MALAYSIA 2018
July 24th - 25th,  2018  
Hilton Hotel Petaling Jaya
Malaysia
www.logisym.org/malaysia2018

July

September

October

Advancing Supply Chain & Logistics knowledge, 
networks and collaboration across the global, LCSMS brings 
professionals and organisations together. Gain access to 
the latest industry knowledge, research, white papers and 
explore building opportunities with first-class training, 
conferences, events and educational programs.

EXCLUSIVE MEMBERS-ONLY BENEFITS:

Monthly LogiSYM Magazine and Newsletter

LogiSYM Conferences (Singapore, Malaysia, Dubai)

CEO Knowledge Series (Singapore, Hong Kong, Dubai)

Industry Networking Events

Certified Logistics Professional Certification

Certified Logistics Engineer

Australia Logistics Academy Masterclass Programs

Corporate Training, Degrees and Diplomas

SCM Directory and knowledge Portals

KNOWLEDGE FOR ALL. ENROLL NOW FOR 
INSTANT MEMBERSHIPBuilding a stronger, collaborate 

industry of professionals.
(Enjoy exclusive members-only benefits)

www.lscms.org
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